Tips for Presenting
How to Ask for Support 

Now that you’ve gone through the first four steps of building your Case for Support, it’s time to take the final plunge, asking for support! Listed below are some things to think about when asking, as well as some general tips for creating your outreach materials.
Tips for asking:

· Be assertive

· Walk the fine line: Let your audience know how important their donations are to you, but try not to sound desperate.
· Connect the dots: Inform your prospective donors that by helping you, they are also helping the community.
· Offer perks: Perks certainly aren’t a donor’s primary reason for giving, but every little bit helps! Let your donors know what you do for your benefactors.
Tips for Presenting:

· Use action verbs / avoid passive voice: If you lose your audience at any point along the way, then your Case for Support fails! Passive voice and variations of the verb “to be” convey a kind of stasis, and stasis is boring!
· Be thorough but concise: You need to communicate a good deal of information with your audience before they will want to open their checkbooks and commit to making a donation. At the same time, you need to remember that people today have especially short attention spans; this is the age of two hundred cable channels, cell phones, and blackberries. You need to be selective in choosing what to convey, as well as trimming any unnecessary adjectives and adverbs.
· Pay attention to appearance: Packaging is important. No matter how convincing your materials are, they won’t do you any good unless people actually read them. Use an easily readable font as well as techniques such as headlines and bullets to break your presentation into distinct sections. Also remember that judicious use of illustrations and pictures can be effective for capturing your audience’s attention.

